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Introduction
The Smash Collective is an NFT-exclusive curation, creation, and consulting platform. We aim
to become the first of its kind project dedicated to the advancement of all kinds of NFT
technologies, use-cases, and creators.
Our core value lies in the expert industry knowledge possessed by our team and our
far-reaching interdisciplinary network. The Smash Collective was founded by seasoned
professionals from the arts, music, entertainment, and blockchain industries. With our combined
knowledge and exclusive access to superior talent and technology, we are uniquely positioned
to elevate and redefine the field of NTFs.
The Smash Collective is simply the initial phase of a larger initiative to create a far-reaching and
more exhaustive NFT-dedicated Smash Ecosystem.
Phase One - NFT Management & Agency. Here we will involve the onboarding of new talent,
partnerships, and creators, the creation, curation, and release of new NFT assets and
collections, and the integration of new complementary and enhancing technologies, but also
providing creative and technical strategies and solutions for the development and launching of
NFTs for Personalities, Artists, Celebrities, Brands and Businesses.
Phase Two - The Marketplace. With the launch of our own independent Smash NFT
marketplace, along with innovations in the Tokenization of Physical Tangible Assets, Copyright
Protections, and Decentralized Finance (DeFi), and NFT Staking, we’ll finally converge our
$SAS Tokens and our NFTs into a complimentary and interconnected ecosystem.
Phase Three - The Metaverse, but as we call it - The Smashverse. Here all our NFTs, Tokens
and IP come into play, creating a dynamic ecosystem of interoperability, integration and
adoption.

3

The Smash Structure
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Vision and Mission
Our Vision
We see ourselves as the most experienced and trustworthy platform for experimenting, minting,
and monetizing exclusive NFTs. We want to empower and inspire the world’s most renowned
creators using the most cutting-edge technologies to redefine ownership and how value is
distributed, but also grown and staked.

Our Mission
Our goal is to create and curate the world’s most valuable catalog of rare and exclusive
non-fungible assets through partnerships with acclaimed artists, creators, and distinguished
personalities from every industry. Using state-of-the-art methods and technologies, we aim to
offer tools that simplify the process of tokenizing both digital and physical assets while
maintaining security and verification of ownership.

Through our DeFi-inspired systems and interactive features, we also hope to enhance the value
of NFTs, while encouraging both creators and their supporters to increase their participation in
the ecosystem.
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The NFT Market
The NFT market shows unprecedented potential for growth and returns. According to a report
from leading NFT data provider and market analysis platform, NonFungible.com, Q1 2021 alone
has seen NFT trading volumes surpass $2 Billion USD -- 20x the volume of the quarter before it,
and 131x the volume in Q1 2020. In fact, nearly every metric associated with NFTs has
increased exponentially over the last year, and research suggests this will likely continue into
the foreseeable future.

Source: NonFungible.com
The report also provides some valuable insight into how NFT market activity is evolving, as well
as the trends that currently define the industry.
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Based on the below graph of unique wallets that have bought or sold an asset (NFT), January
2022 has taken NFTs to an all time high, further supporting the fact that NFTs have solidified
their foundation in the mainstream adoption of this asset.

Source : https://nonfungible.com/market/history

Additionally, seeing how one Marketplace below, such as Opensea and their rally in leading the
world for the trading of NFTs, again shows the potentiality of growth in the NFT, marketplace
space.

Source : https://dune.xyz/queries/47101/92814
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The market distribution chart reveals the overwhelming dominance of collectibles and art within
the industry, which happen to be the most compatible with Smashchain’s mission -- curating a
catalog of high-value and rare assets from renowned creators.
A peek into the most expensive sales per segment during this year’s first quarter reveals how
most of the space’s value is concentrated in high-end artwork and collectible NFTs. The
Christie’s auction house made history with the sale of artist Beeple’s ‘The First 5000 Days’ for
nearly $70 million, making it the world’s most expensive NFT. More recently, as of August 30,
2021, CryptoPunks, the Ethereum-based collection of 10,000 unique NFTs surpassed the
$1-billion mark in all-time sales. Some individual items in this collection are selling for as high as
over $10 million.
Many similar recent projects such as the Bored Ape Yacht Club and the Art Blocks Curated
collections also have individual NFTs selling for millions or hundreds of thousands of dollars.
This explosive activity illustrates the ever-increasing interest in tokenized arts and assets. New
experiments are also being conducted in terms of gaming and other data-based NFTs with
positive and highly lucrative results.
The Smash Collective seeks to capture much of this interest and cement its position as the
leading platform through never-before-seen collections and use-cases for NFTs.
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Phase 1: NFT Agency & Management
Curation
The Smash Collective, with a team of experienced and accomplished artists, will seek out the
best available assets to curate a collection of high-quality NFTs. We will prioritize skill,
innovativeness, and rarity. In an endless sea of low-effort iterative assets, Smash Curated
Collections will offer a simple way for users to invest and collect pieces with the qualities of an
appreciating asset. We will take care of all the time-intensive, methodical, and disciplined work
required to identify gems so you don’t have to.

Creation
The Smash Collective counts with an extensive list of accomplished artists and creators acting
as part of the core team, advisors, and exclusive partners. We have already developed unique
NFT assets, unlike anything that is currently available in the space. We are experimenting with
unprecedented audio-visual techniques, AR/VR, gaming applications, ticketing systems,
physical assets, and much more. The Smash Collective will continuously push the boundaries of
our understanding and usage of NFTs. Ultimately, we believe that current use-cases are simply
the tip of the iceberg for what is truly possible.

Consulting
With the increased visibility and recognition of the NFT industry, many new artists, celebrities,
and notable individuals all wish to join the space but lack the know-how. The Smash Collective
will also function as a media, management, and advisory firm. We will provide both the tools and
the education necessary to integrate NFT technology into any area, project, or industry. The
Smash Collective can create customized minting and distribution plans, cutting-edge
technology-based enhancements, and effective branding or marketing campaigns. We will
methodically guide artists or projects step-by-step, utilizing all of our resources, to successfully
materialize any vision into reality with a tailor-made strategy best suited to the industry.
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Smash Labs - Flagship NFT Showcases
Director Series NFT Collection - Night Rose
SMASH LAB’s first NFT Drop is with Jack Sholder, the Director of Nightmare on Elm Street 2
and his team who are in the process of producing Jack’s next film, launching the start of a new
way of cinema production and that’s to launch a range of NFTs to part fund this film. Starting
from the Synopsis and coming next the Character and Scene designs.

Celebrity Series NFT Collection - Geordie Dandy
SMASH LAB’s also launched Geordie Dandy’s Genesis collection introducing the concept of the
‘Pre-Burn’ NFT, Geordie being the face & model of Resident Evil 7 & 8’s Chris Redfield, and
now working on their 1st Play2Earn epic game with Geordie, creating an asset backed
gamification for the NFTs.

Genesis Curated Collection - The 12
From Dec 12th 2021, SMASH LAB’s launched “The 12” which is the beginning and introduction
of their SMASH MANAGEMENT bringing together artists from around the world and Nano
Dropping their works – again a new way of doing things.

With the above collections and campaigns,, here are some of the major unique characteristics
you can expect:
●
●
●
●
●
●

High-quality art and digital assets
NFTs tied to larger real-world future projects
The opportunity to own a piece of history
The ability to decide some of the properties of the future inter-related projects
A novel approach to financing a larger ecosystem of projects tied to the original NFT
Exclusive airdrops, giveaways, and rights

A Smash Collective NFT is more than just an image, it is a one-of-a-kind asset that will keep you
and other fans engaged while empowering you with the ability to influence the value of your
asset in a way that’s never been done before.
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Phase 2: Smash Marketplace and Extended
Ecosystem
Smash Marketplace
The Smash marketplace, to be described in more detail in an updated version of this
whitepaper, will focus on creating a powerful space for creators, investors, and fans to interact
with NFTs in new and novel ways.
We will integrate tools to automate the enhancement and minting of NFTs with AR/VR and other
complementary technologies. Smash Token holders will receive exclusive benefits such as
lowered fees, exclusive airdrops, and voting power. The Smash marketplace will also offer
unprecedented marketing, advertising, and monetization methods previously unavailable to
creators. In short, the marketplace will help facilitate the continuation and expansion of guiding
principles established by the Smash Collective: Exclusivity, Engagement, and Empowerment.

Physical Asset Tokenization
Although NFTs today are primarily associated with digital assets, their use cases can be
extended into the physical world. Any tangible item can be tokenized into a digital asset, and
this process entails minting an NFT that is permanently associated with the asset. Regardless of
where the item is, the holder of the NFT can be considered its owner. In this manner, ownership
-- and the ability to prove it -- can be instantly transferred, bypassing the limitations of the
physical world. However, this type of application does present a new set of challenges.

How a physical item is stored, secured, transported, and the method by which it is tethered to
an NFT are all procedures that have not been universally defined and standardized within the
industry. Further, because a digital item can have countless copies online, proof of ownership
becomes much more pertinent than having a copy of the asset. In most cases, many can
access a digital asset, but only one person can prove absolute ownership through the
possession of the NFT. However, when it comes to physical items, there are a variety of factors
to consider, such as proof of ownership, access, and the item’s safekeeping. After all, owning an
NFT for a destroyed item may be futile, and could impact the NFT’s worth.

Using our marketplace as critical infrastructure, we will develop an industry-leading
authentication and tokenization method for physical assets. By employing a variety of clever
technologies, we will pioneer a dependable process to tether physical assets to NFTs.
This will leverage some of the world’s most advanced valuation, transfer, custody, and security
mechanisms through our exclusive partnership with Brinks – the global leader in route-based
11

secure logistics, cash management services (including vault outsourcing, money processing,
and intelligent safe services), and international transportation of valuables.
Anything offered on our marketplace will be of indisputable legitimacy and quality.

Copyright Protection
As revolutionary as the idea and technology of NFTs are, they have a major weakness, one that
no other platform is currently addressing. Although the holder of an NFT is recognized as the
legitimate owner of its associated asset within our industry and ecosystem, this may not be the
case from a real-world legal standpoint. Should a dispute arise, it is currently unclear how a
court of law would assess the validity of an NFT as proof of ownership.
Smash will be the first marketplace to tackle this challenge and bridge the ambitions of NFTs
with the legal framework of the real world.
The Smash Ecosystem is positioned under a legal jurisdiction in the Philippines within the
Authority of the Freeport Area of Bataan. This is where the world was introduced to the FIRST
blockchain and fintech law, Republic Act 11453. The area has shown an incredibly progressive
and accepting attitude towards blockchain projects and technologies. We are currently in special
talks and negotiations to pioneer a system of legal backing for all of the NFTs we mint and sell
within our marketplace.
As a Smash NFT holder, not only will you be the full and legitimate owner of an asset in the
eyes of the blockchain industry but also in the eyes of the law.

Decentralized Finance
In a relatively short time frame, DeFi has become an integral part of the crypto and blockchain
industry. Its mission to create a new decentralized, open, and transparent financial system is
perfectly aligned with the blockchain’s original core philosophy. Smashchain also seeks to fulfill
these ideals, and we believe that integrating DeFi elements into our NFT ecosystem is a
fundamental necessity. Nevertheless, no current NFT platform has been able to fully materialize
this idea into a reality.
Perhaps the most compelling use case comes in the form of decentralized lending and
borrowing. In DeFi, borrowers offer one type of crypto asset as collateral to borrow another type
of crypto. These are overcollateralized loans so that if the borrower defaults, the lender still
stands to profit. Through this system and the usage of programmable smart contracts, the need
to trust or rely on a third-party intermediary is completely eliminated.
At first glance, one would assume that NFTs could be used as collateral against such loans.
However, this is not possible because the value of an NFT cannot be accurately measured in
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real-time the same way it can be for a cryptocurrency. While BTC has an active market of
buyers and sellers constantly defining a universal price at any given time, the same cannot be
said for NFTs.
By definition, these are tokens representing non-interchangeable, unique assets with different
inherent values. The price of each NFT is only revealed upon the sale of that asset, and
becomes ambiguous immediately after. For example, if you purchase a digital art NFT for 100
ETH, there is no guarantee that you will be able to sell it for that same price a few moments
later.
This inability to determine an NFT’s value at any given moment makes it incompatible with DeFi
lending pools, which employ mechanisms to monitor the price of collateral assets. In DeFi, when
the value of a collateral asset dips below a certain threshold, the system automatically liquidates
the loan to ensure the lender doesn’t lose money. This task is simply impossible with NFTs in
the current ecosystem.
Undeterred by the constraints currently faced by DeFi lending and borrowing services, we’ve
identified an alternate route to enabling the use of NFTs as collateral. Rather than relying on a
pre-programmed algorithm to determine the value of any given NFT, we leave that decision to
you.
Our lending platform will allow borrowers to list their NFTs as collateral while setting their terms,
including duration, interest rate, and the total value of the requested loan. This can all be
determined based on the price history of the NFT, and we will only allow Smashchain NFTs to
be listed to guarantee a minimum value level. Lenders, on the other hand, can browse through
these listings, initiate counteroffers, and ultimately make their own final decisions as to whether
or not they want to take up these loans.
We remove some of the automation associated with DeFi loans and simplify the system to
create a more genuine peer-to-peer model where lenders and borrowers engage in tailored
agreements on a per-case basis. We let the forces of supply and demand determine the value
of these collateral NFTs. In other words, if a borrower asks for an amount that’s too high or has
unreasonable terms, lenders can choose to ignore it. This forces borrowers to continually adjust
their rates until an acceptable risk/reward ratio for lenders is achieved.
We still consider this to be a true DeFi model, given that these transactions will execute
automatically when an agreement is reached, after which a smart contract locks in the collateral
NFT and deploys the loan. If the borrower pays back the correct amount plus interest by the
predetermined date, the NFT is returned. If the borrower defaults or does not meet all the
conditions, the smart contract automatically transfers the NFT to the lender. This unique feature
is in addition to other standard DeFi mechanisms, such as the staking of our native coin, and
governance systems.
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MARKETPLACE 2.0
Background
With so many NFT Marketplaces arising within a period of 12 months, it’s hard to know the
advantages and disadvantages of each one, limiting personal choices to either the well known
ones such as Opensea, Rarible or Superrare. Other deciding factors are of course more specific
to the Chain on which these marketplaces fall under, albeit Ethereum, BSC or Solana, coupled
with exchanges now coming up with their own marketplaces with the likes of Binance, Huobi
and Coinbase all launching their NFT marketplaces. Additionally Dexes like Pancake Swap
have decided to focus on launching their own NFT collection, using it as a driving point with of
course their main objective being that to drive traffic to their utility.
With all that in mind and now the NFT industry as a whole seeing leaps and bounds with
advancements, designs, fads and functions, the question is, where does the humble
marketplace go?
In breaking down the essence of the current Marketplace, its sole purpose is to:
1. Buy
2. Sell
3. Transfer
4. Track
5. Store
And with more specific requirements if you’re a content creator or artist:
6. Promote
7. Royalty
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Mission
As our goal is not to reinvent the wheel, but rather to turn a stone one into rubber (yes, skipping
the wooden wheel!) with a simple mission to add 5 additional elements to the above:
8. Dynamic Artist Returns Tracker (D.A.R.T)
9. Staking & Pooling
10. Cross Chain Minting & Cross Platform Royalty
11. Artist-Fan Reward System
12. Token Burn Protocol (TBP)

A. Dynamic Artist Returns Tracker (D.A.R.T)
From the genesis of the campaign titled “THE 12”, each artist will be entitled to invite only 11
Artists into the SMASH MARKETPLACE (SCM). This serves two basic issues –
i)
Quality: Each Artist will be selective to select an artist that is of the same or
better level than they are, to ensure the quality of the lineage with reasons why they
would want this below.
ii) Content: The selection process and population of the marketplace becomes
decentralized and scalable through the community. From the original artist, the more
possible art from quality artists, the better returns as stated below.
From the 12 Artists, including the original artist themselves, besides their individual sales &
royalties, SCM will allocate a % of the total Royalty from all 12 Artists combined and provide a
reward protocol as a percentage (yet to be detailed and defined) to the group in SAS Tokens.
These SAS Tokens distributed straight to the artist’s wallet which can then either be used to buy
other NFTs, Reward other Artists, Convert to their desired cryptocurrency or directly staked
using integrated DeFi solutions within the marketplace (See #B).

B. Staking & Pooling
As mentioned above in #A, SCM will be working with 3rd Party Dapps and Solutions to provide
unique and secure Staking options within the Marketplace by holding or using SAS Tokens.
Simultaneously, users have the choice to also pool their SAS within the Marketplace, creating
liquidity using stable tokens such as USDT, UST or BUSD.
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C. Cross Chain – Minting and Trading
One of the biggest challenges with many marketplaces is the ability to hold multiple chains ie.
Ethereum and Solana. More and more however, including Opensea, are providing multiple
chains for minting, however there are still inherent challenges and limitations. Our goal at SCM
would be to simplify and eradicate these constraints.

Cross Platform Royalty
A major concern and brickwall when it comes to Royalty on Opensea, is that once a user pulls
the NFT off from Opensea, the Royalty is technically un-trackable if the owner then decides to
upload that NFT onto another marketplace of the same chain. Though Royalties are only
relatively mildly understood and focused on, as seen with many major NFT sales and re-sales,
creators have massive returns from a simple Royalty if traced and tracked, which technically
lasts forever. Literally.
Our goal at SCM would be to create a platform that accepts and integrates with other
Marketplace Royalties, with the focus being on providing for the Artist and Creator, above
seclusion and compartmentalization.

D. Artist-Fan Reward System
We believe rewards should be a two-way street. Using SAS Tokens, on SCM Artists can reward
FANS for community engagement, reposts, or simply by following an artist for a defined period
of time. These Tokens can then be used by the FAN, in the same options as previously listed.
Alternatively, FANS can reward Artists with SAS Tokens, as forms of encouragement, support or
mere appreciation of new collections minted by the artist.

E. Token Burn Protocol via NFTS
As with many token economies, the burning mechanism is critical to the valuation of the token.
SCM will introduce exclusive NFT drops by where Artists and Fans within the SMASH
MARKETPLACE have the ability to receive these NFTs but with a value attached that requires
that value in SAS Tokens to be burnt.
These exclusive and limited edition NFT’s will all be Asset-backed via a Celebrity, Brand or IP.
Moreover, these particular Asset-backed NFTs and their now assumed value, will then be able
to be STAKED within the SCM again via integrated 3rd party Dapps and Solutions.
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Phase 3: The Metaverse and Beyond…
The next few projects in our pipeline will be just as dynamic, innovative, and compelling. Future
plans include NFTs based on unreleased art by a globally renowned international Artist, the
tokenization of different celebrity body parts and voices, and a pioneering process to NFT
physical assets. In addition, you will see releases integrating more advanced technologies such
as AR and VR. This is just the beginning of what the Smash Collective has to offer.
Another area we are keenly observing and intend to actively participate in is the metaverse.
Though once a distant and futuristic concept, the metaverse is now fully materializing before our
eyes. Aided by blockchain, NFT, and open web technologies, a universe of persistent and
shared digital assets and spaces is redefining how we live, play, and grow. Blockchain-based
games, tokenized collectibles, and immutable avatars are just some of the examples of nascent
metaverse assets. All of these fall squarely within the Smash Collective’s spectrum of expertise
and ventures. All of our NFTs, projects, and pioneering technologies are intended to serve as
building blocks for the metaverse. Though it’s still far too early to tell where exactly we are
headed, Smash intends to lead that way regardless of the destination.
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The Smash Token (SAS)
Token Type
Blockchain
Total Supply
Current Circulating Supply

-

ERC20 / TRC20
Ethereum / Tron
1,618,033,988
242,705,098

ERC20 Contract Address
TRC20 Contract Address

:
:

0xf67f0fc1c85c0266b2db5cc6eb091973bda1c409
TM9KJ8gbaBhFRp8q2VkPJSheaGuYhwN7m7

SAS/USDT Exchange

:

https://www.bibox.com/en/exchange/basic/SAS_USDT

SAS Overview
The SAS token is a fundamental component of the Smash Ecosystem. It will be the fuel for all of
our underlying services and ecosystems. In fact, some core features and benefits will only be
available through the usage and possession of SAS. Users can purchase SAS currently on
Bibox.com paired with USDT.

Spend SAS
Though multiple payment options and cryptocurrencies will be accepted, SAS will be the
primary form of payment for goods and services across the SmashChain ecosystem. Using SAS
will guarantee the lowest fees and the highest discounts.

Earn SAS
SAS tokens can be earned through NFT sales or royalties, exclusive promotions, campaigns,
giveaways, and airdrops.

Stake SAS
Another method to earn SAS is through staking rewards. The more you stake, the more you
earn. This will help manage the token’s circulating supply, benefiting all holders, and improving
the platform’s liquidity. Those who stake will also be eligible for other limited rewards.

Other Benefits
The SAS token will also function as a governance token, conferring voting rights to all holders.
Users will be able to vote on future decisions such as the adjustment of fees, new projects and
initiatives, and the addition of new content or services.
Some services, such as our DeFi lending and borrowing platform, will function exclusively with
SAS. No other cryptocurrencies will be accepted for this feature.
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Tokenomics & Distribution
Co-Founders (8%) 129,442,719
Locked for one year with 20% released quarterly after 12 months.
Core Team & Advisors (8%) 129,442,718
Locked for one year with 20% released quarterly after 12 months.
Private Investors (8%) 129,442,718
Locked for 6 months from Dec 28th, 2021
Collateral Reserve (3%) 48,541,020
These tokens will be held in the Smash reserve fund.
Contingency Reserve (1%) 16,180,340
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Roadmap
2021
March - May
●
●
●
●
●

Idea conception - Done ✓
Team formation - Done ✓
Tokenomics - Done ✓
UI design - Done ✓
Market strategy - Done ✓

June - July
●
●
●
●

NFT Marketplace MVP - Done ✓
Landing page - Done ✓
Strategic Partnership - Done ✓
Marketing, Promos, ADs, PR- Done ✓

August - September
● Private Token Sale - Done ✓
● Platform in Beta/Testing environment- Done ✓
● Finalized smart contracts - Done ✓
● Security audits - Done ✓
● SAS Token on-chain - Done ✓
● Strategic Partnership - Done ✓
October - December
●
●
●
●

1st NFT Drop –Night Rose Directors Series - Done ✓
Strategic Partnership - Done ✓
Marketing, Promos, ADs, P R - Done ✓
IEO - Done ✓
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2022
January - March
●
●
●
●
●
●
●

Initiate Artist NFT Campaign Rollout - Done ✓
Full platform launch
Fiat payments integration
Whitelabel solutions API
Governance platform
DeFi instruments
CEX & DEX listings

April - June
●
●
●
●
●

Staking rewards
IOS and Android APP
Cross-chain
DAO curated platform
Smash token integration as a payment option
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The Team
The Founders
PETER CHEN
CEO / Co-Founder
An entrepreneur with over 25 years of experience in various management, consulting and
leadership roles in startups by structuring unique business models, business development and
marketing & sales. Risk Management, M&A acquisition, portfolio management, strategic
partnerships, M&A consultant services within financial services. Since 2015 Peter has been
focusing on FinTech investments, bridging the gap between traditional financial markets and
digital assets by leveraging blockchain solutions. Peter is passionate about technology, a
strong believer in big data, artificial intelligence. In 2018 he also started building a unique
loyalty rewards solution that some of the gaming businesses are coming to embrace by
implementing blockchain technology to incentivize gamers. He's prediction was that the
blockchain technology will revolutionize customer loyalty rewards by eliminating some of the
pain points of the traditional programs for advertisers, developers, publishers and gamers.
He's also a multilingual business professional with strong networks across the APAC region.
Speaks fluently in Chinese, English and Japanese.

ROBERT VICENCIO
COO / Co-Founder
With more than 25 years in the Entertainment Industry, both in the Musical Theatre, Film & TV
worlds, Robert was selected to be on the original creative team as Format Creator, Consultant
Director and Guest Director for the 1st season of PHANTACITY 《幻乐之城》, China’s most
expensive reality TV show in 2018 for Hunan TV 《湖南卫视》 in which he directed the
legendary Faye Wong 《王菲》, Sarah Brightman and several other Chinese celebrities, on top of
creatively supervising the directorial side of 48 individual shows over 12 episodes.
One of the leading roles in the smash hit musical MISS SAIGON, Robert reprised the role of
'General Thuy', playing it in 10 cities all over the world including, Sydney, Hong Kong,
Singapore, Scotland, Ireland, London’s West End and throughout the UK, playing a total of over
3000 performances. Following this Robert starred in Andrew Lloyd Webber & Universal Picture’s
modernized remake of JESUS CHRIST SUPERSTAR as one of the 12 Apostles and Filmax’s
Sci-Fi film, ARACHNID.
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Robert has directed and worked with global brands such as BVLGARI, LINCOLN, PIAGET,
CHIVAS, ATLANTIS HOTEL, ABSOLUT LABEL, NOKIA and DISNEY PRINCESS CONCERTS.
He also composed Singapore’s Sports National Anthem, co-writing the song LIVE OUR
DREAMS, SINBAD - Children’s Musical and his own Musical show ROCK, SCISSORS, PAPER
debuting in Shanghai, LYCEUM THEATRE. Robert is also a published author, with his book
‘THE IX INVALUABLES TO AUDITIONING’ released in Chinese & English across China.
Robert is also the Founder and Curator of ‘MY OTHER BRAIN – The Alternative Art Exhibition’,
currently on its 4th year running. For enjoyment, Robert imports and distributes (and drinks)
Spanish Vermut from his family’s bodega in Mentrida, Spain whilst operating his own bar called
VERMUTHOLOGY.

The Finance Team
LIC. LUIS MAXIMILIANO POSTIGO
Chief Financial Advisor

Financial Top Executive and Fintech expert with a successful international track record
and focus on cross- border deals (cross border supply chain trade finance). Frequent
speaker and guest lecturer and mentor. Build a community of 8000+ professionals
around the topics fintech & blockchain. Effective in cross-cultural relations and leading
high performing teams. Broad expertise in: Banking, Fintech, Mergers & Acquisition, VC
and PE Investments. Active angel investor.
Cross border supply chain trade finance solutions® | Panda global tender®
Strategic and Financial Advisory for Companies doing business with and in China
Expert in Latin America - China transactions and hands on implementation
Interim management
Banking, Fintech & Finance Executive with over 25 years of international experience
and proven track records in: Business Strategy, Finance, Banking, M&A, Global
Expansion & Cross-border transactions.
Maximiliano is a trusted business advisor to Boards of Management and C-suite and
leader in executive management, consulting, high-value project management and
strategic commercial roles.
CRO of BNA in Beijing, Argentina's 1st and largest Bank with Latin-America (LATAM),
the US and Spain presence.
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Results oriented, a problem solver, analytical ‘problem solver’; strategic deal closer and
is a respected leader with a personal interest in Fintech, financial markets and IoT
technology.
Key clients he has worked with: Mobike, Canon Group, HSBC Group, The Hilton Hotel
Group, Berkeley Group, Nabisco, Bombardier, Lenovo-IBM, The Walt Disney
Corporation, Universal Studios, Peabody Energy, Tishman Speyer & Citigroup,
ProMendoza, Tyco International, Ernst & Young, Kenbrown South America, Harrods
South America, SVA and Data Group Spain, among others.
FINTECH Programme | Fintech
Saïd Business School, University of Oxford
Master in Urbanism |Urban Planning Universidad Torcuato Di Tella, Buenos Aires
Bachelor of Science Business Administration (Honours) Universidad de Buenos Aires
(UBA), Major in Finance
SOSV, Chinaccelerator | Mentor
SOSV is the leading cross border VC fund with over 3B US$ in successful deals and
several unicorns in its track record.
Fintech Talks, Shanghai | Founder 2019-current Founder of Fintech Talks, a network of
8000+ professionals in China around Fintech, blockchain.
Lecturer Jiaotong University | EBA Global program
Part time lecturer covering subjects: Banking,M&A, trends in Fintech
Lecturer Fudan University/ Tecnológico de Monterrey
Part time lecturer in Shanghai in the exchange dual program. Subject: Conflict
Resolution and International Negotiations.
Maxi is fluent in Spanish, Portuguese, Italian, English, French, Mandarin Chinese
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DAVE LAI
CPA & INTERNAL AUDIT

He holds a Master of Business Administration degree from Monash University. In the early
stage, an IT professional with over 10 years of experience in various consulting and
management projects incorporates system development for the bank, horse racing
entertainment, and TV media sector.
For the last 18 years, Dave has specialized in portfolio management, acquisition, and M&A
consultancy services in the financial industry in China, Malaysia, Singapore and Hong
Kong. He was appointed as financial adviser and CFO for corporates to be listed in Hong
Kong. Dave is currently command officer for a Hong Kong-based securities company and
licensed holder for regulated business in Hong Kong.

The Technical Team
DR. MOLY LEE
CTO
Blockchain Technology || Smart Contract Application
Data scientist || Crawler technology || PhD, Institute of Electronic Engineering
Taiwan University Department of Physics, Taiwan Operations
Dr. Lee is a Technical Director and founder of RECU Information Technology Co. and Technical
Director of Bigfun Technology Co. He has worked as a program consultant for First Law Firm, a
program consultant for Taiho Light Co., a system engineer for Shunan Industrial, and a
hardware engineer for Quanta Computer.
With the development of Internet technology and the advent of the Internet of Things, more and
more people and companies are trying to use e-systems to improve efficiency and collect data.
In addition to a user-friendly interface and stability, an e-system also includes information
security and various encryption technologies. Dr. Lee has been working in this field for more
than 10 years, and through years of experience and continuous innovation.
Dr. Lee also passionate of teaching Principles and Applications of Blockchain in Action - A
Technology Foundation Course for Cross-Disciplinary Business People at the Industrial
Research Institute School
Experience and Capabilities: RECU Information Technology Co., Ltd || Founder
Rose Technology Integration Co., Ltd || Co-Founder Bigfun Technology Co., Ltd || Co-Founder
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The Core Team
BRENDAN LOWE
Global Head of Artist & Repertoire / Business & Brand Development
“I find that the filming nature of commercial work is evolving more than ever, however the
fundamentals of the creation process still hold grounds to the translation of the visual message.
That is visual simplicity presented to the human sensory will always form a close connection to
our own beliefs.
The challenges presented today are keeping our creatives connected in this new world, and to
embrace the technologies ahead in providing clients with results that make significance to their
practice. We embrace the challenges ahead and look forward to bringing more creators and
confidence in the way we deliver the spectacular!”
Brendan’s involvement in the film commercial Business has strengthened over 20 years in
practice. Incepted in Australia Sydney and now based in China Shanghai Brendan has
produced works for various Brands like Volkswagen, Audi, Great Wall KFC, JD Mall, Samsonite
and Philips. Always open and ready for the next collaboration

KARSON YEOW
A & R Hong Kong Chapter / Business Development
Karson holds a UK bachelor degree in marketing. Having the benefit of studying in the UK for
over 8 years, Karson developed a strong hence wide social network which helps him with his
success over different businesses.
Karson has loads of experience in different business sectors, he has been working on M&A for
over 5 years and was active in bullion trading for 6 years. He is currently holding a company
selling car beauty products in China for well-known 4s shops; he’s also a managing director of a
trading company involving construction products and building materials.

SAMMY PARK
A & R Regional Director, USA Chapter
He has exclusive, extensive knowledge and experience in the entertainment business, finance,
and technology industry for almost 20 years. He specializes in production, alliance partnerships,
promotion, brand awareness, marketing, product placement, and gaining corporate
sponsorships, for international and domestic concerts, events, and musical development (world
famous music artists). Film funding, directing, and producing (major motion pictures,
Hollywood). Management of sports agency, consulting, and player development (professional
sports athletes).
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EM DANGLA (KAISAYA)
Influencer Community Manager & Advisor
Em Dangla, also known as "Kaisaya," is an esports professional and personality. More than an
influencer, her wide range of experience in the esports industry since 2017 gives her an edge as
one of the most reliable and respected mentors for aspiring young professionals in the
Philippine esports industry.
She freelances as a shoutcaster to some of her favorite game titles like League of Legends:
Wild Rift, Arena of Valor, MARVEL Super War, and Mobile Legends: Bang Bang. She was also a
shoutcaster for two different game titles during the first time that esports got included in one of
the subregional Games of the Olympic Council of Asia, the 30th Southeast Asian Games (2019
SEA Games) that was held in the Philippines. In 2019, she also traveled to Singapore to
shoutcast for one of the biggest female esports leagues in Southeast Asia, the Female Esports
League (FSL).
Kaisaya was also a professional player under the banner of Liyab Esports' Arena of Valor
female team (Liyab Haliya) in 2019 where her team managed to get the Championship title at
the IGC 2020 Ladies Qualifiers and also the 4th Placement at the IGC 2020 Grand Finals and
ROC Ladies 2020. In 2021, she then transferred to a different competitive game title, League of
Legends: Wild Rift, and participated in several female leagues where she started a female team
called OneSnap Esports: Femme Fatale under her then founded esports community
organization, OneSnap Esports, which she also managed. Her team placed First in the Ranmen
Female Clash and Finesse Esports Arena Female Tournament. She was also Nexplay Esports'
team manager in 2019 for its female team in Mobile Legends: Bang Bang called Nexplay
Tempest. She also does streaming, hosting, product endorsements, and organization of online
esports events.
Aside from being an advocate of women in esports, she was also a former game developer for
seven (7) years doing programming and production for several well-known game development
companies like Gameloft Philippines, Anino Games, and Boomzap.
She was a graduate of BS Computer Science with specialization in Software Technology from
De La Salle University-Manila, and also took a Masters in Business Administration major in
Entrepreneurship at the University of Santo Tomas Graduate School. Being into technology,
games, and computers, she owned two (2) branches of Internet Cafes in Manila from
2016-2019. She also became the first Chief Operating Officer (COO) of a startup sportsbook
company, First Million Services, in the year 2012-2014, and was also an Instructor at the
Cosmopoint International Institute of Technology in 2008-2009.

27

PAVEL SHUBSKIY
Head of PTA Digitization / Smash Studios
Pavel was born in the Far East of Russia and moved to Shanghai in 2011 to pursue a career in
digital imaging. He started taking event pictures back home, but quickly transitioned to a more
commercial and production side, while using all the skills of working with light and the vast
network of professionals, generated throughout the years. He registered his company Egghead
Studio in 2014, which allowed him to take photography projects for major brands like Hershey’s,
RELX, Bacardi, Porsche and others as lead photographer and production coordinator.
By now Pavel has over 16 years of experience with photoshoots of all levels of complexity from
small one-man-jobs to bigger productions of a few dozen people. Pavel focuses heavily on the
quality of light and composition to find the best balance and highlight the most interesting parts
of the product in the studio, has a profound knowledge of shooting in the streets of Shanghai for
that real life perfect shot, and never stops learning.

MARC GATMAITAN
Lead Graphic Designer
Philippine based designer; Marc Vincent Gatmaitan has been honing his skills in Graphic
Design since 2017. Creative and well-rounded skills in creating Logo Design, Posters, Digital
Art, Packaging Design, Branding, Photo Manipulation, Marketing and other related Graphic
Design works. He works closely with clients to produce excellent outcomes, have
well-developed written and verbal communication abilities; and consistently meet deadlines and
other requirements.
Marc also enjoys taking complex and new challenges because it makes him a better designer
and can build up his existing skill set.
Aside from designing, He was also into Photography, Video Editing, Painting, Drawing,
Sketching and Fashion. He loves to do this when he has a free time, Mainly in Traditional Art
where he practices and improves his skills since he was young.
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ADVISORY BOARD
EMMANUEL SAMSON
Lead Advisor
Emmanuel possesses over 28 years in marketing and business management experience
combined with 30 years in the I.T. industry and a solid understanding of business models in the
“Internet+Digital Economy”. Coupled with an educational background in Computer Information
Systems and an early adopter in marketing and promoting Internet technologies since the 90's,
he can communicate technical concepts. His entrepreneurial acumen has allowed him to
familiarize business practices and cultures throughout Asia, Europe and North America.
Emmanuel was featured in Vancouver-Canada’s Philippine Chronicle newspaper as “2nd
Generation Success: Entrepreneur in the Up and Up.”
Utilizing his extensive skills and experience in business development, strategic planning and
implementation, he has helped setup successful companies (including 2 pioneering businesses)
in the Philippines targeting the Asian market, and presently serves as a director and/or a
consultant to them.
Since 2017, Emmanuel has been an advocate of Blockchain and Distributed Ledger Technology
and the great benefits it brings on a global stage. A company that he founded with his cousin
Erick Bustos, THE IMPERO GROUP leads a consortium of companies focused on delivering
emerging and transformative technologies while anchoring the benefits of Blockchain+DLT.
IMPERO received its Certificate of Accreditation with The Authority of the Freeport Area of
Bataan (“AFAB”), a Philippines government-owned Investment Promotion Agency (“IPA”).
Pursuant to Philippines Republic Act 11453, signed into law August 30, 2019, AFAB became the
First IPA to regulate blockchain and fintech for offshore business activities within the Freeport
and introduced The Offshore Blockchain and Financial Technology Solutions (“OBFTS”)
License. IMPERO and its partner GICC lead to the creation of “The OBFTS Group”, authorized
by AFAB to evaluate, process, verify and endorse applicants intending to engage and operate
an OBFTS business within the FAB. IMPERO developed the First government-issued license on
a blockchain, on behalf of AFAB.
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JACK SHOLDER
FILM ADVISOR
Jack Sholder was born in Philadelphia where he studied to become a classical trumpet player.
While still in high school, he performed under such conductors as Leopold Stokowski and
Eugene Ormandy.
After studying at Drexel Institute of Technology, the University of Edinburgh and L'Université de
Besançon, he graduated from Antioch College with a degree in English literature.
Jack began his career as a film editor, working on the feature documentary King: From
Montgomery to Memphis which was nominated for an Academy Award. He won an Emmy for
his editing work on 3-2-1 Contact. After writing and directing several award-winning short films,
Jack directed Alone In The Dark for New Line Cinema with Martin Landau, Jack Palance and
Donald Pleasence. He then wrote Where Are The Children starring Jill Clayburgh for Ray Stark
and Columbia and directed Nightmare On Elm Street II.
His next feature for New Line, The Hidden, won many awards including the Grand Prix at the
Avoriaz Film Festival, Jury Award at the Sitges Film Festival, and Best Director at Fantasporto.
Premiere Magazine called it "one of the ten most underrated films of the '80s." This was
followed by Renegades with Kiefer Sutherland and Lou Diamond Phillips and By Dawn's Early
Light for HBO with Martin Landau, James Earl Jones, Rip Torn, Rebecca de Mornay, and
Powers Boothe.
Jack has directed movies and television for MGM, Paramount, Universal, Warners, Fox, United
Artists, Lionsgate, HBO, Showtime, NBC, Discovery, and others.
In 2004, he founded the Film & Television Production program at Western Carolina University
where he was Professor and Director of the FTP program until 2017.
Jack is currently prepping a new feature, Fear The Night, to be shot this fall.
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PAUL FARBERMAN
INTERNATIONAL LEGAL COUNSEL & MUSIC ADVISOR
Music / Business Development Director, US Operations
Paul Farberman attended Osgoode Hall Law School in Toronto and was called to the Bar in
1978. He then entered private practice specializing in entertainment law and represented
recording artists, songwriters, producers, production companies, managers and clients in the
film, television and radio industries. Some of the clients he worked with included Rush, Saga,
Triumph, Tom Cochrane & Red Rider, Jim Carrey and The Second City Comedy Troupe
(SCTV).
Paul subsequently joined CBS Records Canada as Vice-President of Business Affairs. Miles
Copeland then hired Paul as Vice-President, Business Affairs for IRS Records in Los Angeles.
At both companies he worked very closely with the label heads to ensure that day-to-day
business operated pursuant to the goals and objectives of the companies. He was responsible
for negotiating and drafting all agreements for the company which included Recording
Contracts; Publishing Contracts; Producer Contracts; Video Production Agreements; Foreign
Distribution and Licensing Agreements; Sub-Publishing Agreements; Synchronization and
Master Use Licenses for film and television; and Employment Agreements.
In 1991 Paul joined Universal Pictures as Vice President, Business Affairs for the Music
Department and 5 years later joined 20th Century Fox as VP Business Affairs for their Music
Department. His responsibilities at the studios included negotiating and drafting all agreements
relating to the use of all music composed and recorded for feature motion pictures and
television productions including agreements with composers of each score; individual and group
recording artists; songwriters; producers; music supervisors; music consultants; music
publishers; record companies for distribution of soundtrack albums and for the rights to utilize
the services of various recording artists. He also reviewed and administered agreements for all
music licensed for use in all film and television productions.
Paul then joined Feeling Productions, the management company for Celine Dion, working
alongside Rene Angelil, where he spent the next 17 years being involved in the day-to-day
management of Celine Dion’s career with particular emphasis on handling all Business Affairs
related matters. Paul’s responsibilities included dealing with the Record Company ; all Music
Publishing; Merchandise; Live Performances; Licensing of Master Recordings; Film and TV;
Video; Accounting and Financial matters; Sponsorships; Charitable Requests; and Collection
Societies.
Currently Paul is providing managing and consulting services to various Artists, Songwriters,
Actors, Producers, and various companies in the music, film and television industry including
handling all talent agreements for AEG-Ehrlich Ventures productions including The Grammy
Awards, tribute shows to Motown, Aretha Franklin, The Bee Gees, Elvis Presley, Quincy Jones,
Elton John, Stevie Wonder and The Beatles; managing the career of the Artist “Snow”; working
with international film production company Moonlake Entertainment in Salzburg Aus- tria,
working with Rococo, a ticketing and new technology company based in Tokyo, and managing
the Korean American Artist “Ailee” one of K-pop’s leading female solo artists.
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JON YEN
MUSIC ADVISOR
Born and raised in New York, Jon left the US in1990 to explore music opportunities in Asia.
Having established himself as one of the best guitarists in Taipei, he eventually signed a record
deal with Pony Canyon (Japan) and released 2 full CD’s and a compilation under
(BLACKMOON & STORM) during the period of 1992 to 1995.
In 1996 after he fulfilled his record deal, Jon ventured North to Beijing and rooted himself early
on in China‘s market as a singer/songwriter/producer. He also went ahead and built one of the
largest commercial studios in China called OASIS STUDIO (Beijing). It took 2 years to plan and
build the studio which cost over 5 Million US Dollars. As Senior VP of OASIS, he also was a
partner in the massive studio which was opened to the public in 1999. The studio was designed
by Sam Toyoshima, one of the top acousticians in the world, who also designed the infamous
Abbey Road Studios.
Twinflames Studio was built shortly after in 2000 and has been operational since. The studio
produced and recorded a fair share of Chinese and Taiwanese artists.
Currently, Jon Yen has partnered with Jed Leiber as they’ve formed a strong new alliance so
they can combine their attributes in furthering their pursuit to produce innovative music. They
are selectively picking projects that suit their tastes and expertise utilizing both Twinflames
Studios in Beijing and Nightbird Studios in LA. Together with Jon‘s 22 years of experience in
Asia's music market and Jed‘s experience with US television & movie soundtracks, their team
has been exploring new mixtures of Asian and Western traditional instrumentations and really
trying to explore uncharted territories.

NOBUYOSHI KAKINUMA
Charity Advisor

Graduated from the Department of Commerce, Faculty of Commerce, Yokohama
University of Commerce. Joined The Tokyo Mutual Bank, Ltd. Joined the PACS Branch
of the United Nations Association for Relief and Communication, a non-profit
organization. Joined PACS Branch of the Association for United Nations Assistance and
Communication, a non-profit organization, and became Director and Branch Manager of
PACS Branch
Deputy Secretary General of Foundation for the Support for the United Nations, Inc
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ZEPHYR ZHOU
Global Business Development Advisor
Studied in Japan in the early 1980s. Since 1990s, he has been a consultant for several
Japanese companies and organizations, including Mitsui Shipbuilding, Mitsui Oil, and Yanshan
Petrochemical Co. He is closely associated with more than 20 companies including Dai-ichi
Real Estate, Itochu Corporation, Mitsui Shipbuilding, Mitsui Bank, Mitsui Offshore Fire, Aoki
Construction, Toshiba, Toyota Motor, ITOMAN, Nippon Oil, and Japan Airlines as a consultant.
We have established Z Holdings Group, which includes a consulting company, an IT
development company, a talent agency, a planning and production company, a sales company,
an international trading company, a rare metal importing and selling company, a real estate
company, a petroleum equipment engineering investment company, an equipment trading
company, a technology supply company, and a trading company. We are also actively engaged
in film production, cultural exchange and entertainment in the Asian market (mainly Japan and
Korea).
In 2015, Z Holdings was awarded the exclusive distributorship for Sina and Weibo in Japan. Z
HOLDINGS DCO.,LTD is engaged in Sina (portal site) and Weibo (SNS) media agency
business, entertainment business, sales planning, advertisement and program production
business, production and casting business, copyright trading business of various works, TV and
Internet program production, commercial production business, software development business,
online cross-border e-commerce business, cosmetics sales business, corporate consulting and
investment consulting business, fashion event, concert planning and production, environmental
and ecological equipment sales business, and international trade business. The company is
engaged in a wide range of business operations, including software development, online
cross-border e-commerce, cosmetics sales, corporate and investment consulting, fashion
events, concert planning and production, environmental and eco-friendly equipment sales, and
international trade. Headquartered in Tokyo, the company is committed to meeting the needs of
multinational clients with the most advanced technology and excellent service, and to achieving
global success. Based on the company's unique good relationship with the Chinese
government, we have successfully organized many exchange events and entertainment
programs between China and Japan in the areas of politics, economics, and culture, and thus
have played an important role as a platform for establishing friendly relations between China
and Japan.

NICOLAS TANG
Marketing Advisor
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Nicolas is an experienced writer, editor, and researcher currently focused on crypto, blockchain,
and DeFi. He serves as the Head of Content for Phemex.com, a leading cryptocurrency and
derivatives exchange with an average 24h trading volume topping 12 billion USD. For the past
few years, he has led multiple teams to create a variety of crypto content, including platform
user guides, blog posts, academy articles, marketing copy, and press releases. Under his
supervision, the Phemex Academy currently publishes between 30-60 educational articles a
month. Topics range from general market insights to popular technical analysis trading
indicators.Nicolas also possesses extensive international experience as a trade and commerce
consultant who has worked in South America, North America, and Asia. He is fluent in Chinese,
English, and Spanish. With his diverse background in international business, cultures,
blockchain, writing, and research, he brings a unique skill set and perspective to the team.
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SOCIAL MEDIA
Website: https://smashchain.net/
Twitter: https://twitter.com/SMASHCHAIN1
Telegram Announcement: https://t.me/smashchain
Telegram Chat: https://t.me/SmashChainOfficial
Discord: https://discord.gg/smashchain
Medium: http://smashchain.medium.com
Reddit: https://www.reddit.com/r/SmashChain_Official/
Facebook: https://www.facebook.com/SMASHCHAIN/
YouTube: https://bit.ly/smashchainyt
LinkedIn: https://www.linkedin.com/in/smashchain/
Instagram: https://www.instagram.com/smashchain_official/
All official links: https://linktr.ee/smashchain
View & Buy NFT's on OPENSEA : https://opensea.io/SMASHCHAIN_OFFICIAL

For more information,
Please contact:
info@SmashChain.net
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When the ancients discovered 'Phi', they were certain they had stumbled across God's
building block for the world. — Dan Brown
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